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The University of Dayton News Release 
UD PROF OFFERS ADVICE 
ABOUT STICKING TO NEW YEAR'S RESOLUTIONS 
Dec. 18, 1991 
Contact: Teri Rizvi 
DAYTON, Ohio -- Almost everyone knows someone who makes a 
New Year's resolution--and then breaks it. 
How can people keep the promises they make on New Year's 
Eve? Write down your goals and don't let the fear of failure 
stand in your way, advises William Lewis, associate professor of 
marketing at the University of Dayton. 
"For your plan to be real to you, write it down," he says. 
"If you don't write it down now, then you've postponed your 
success. Planning is probably the most productive activity you 
can engage 1n. If you have a plan and daily do something to work 
toward it, you're likely to achieve at least part of it." 
Be careful, Lewis cautions, not to confuse dreams and goals. 
"'I want to be rich'--that's a dream. A dream is an idea without 
an action plan. A goal is an idea with an action plan, with a 
timetable. If you say, 'I want to be a millionaire by the time 
I'm 40 by completing my education, going to work in such and such 
an industry, making such and such a salary,' then you're making 
plans." 
Lewis says the fear of failure can stop many people from 
seizing control of their lives. "Thomas Edison tried 10,000 
times before he found a light bulb that worked. R.H. Macy failed 
several times before he got his department store go1ng. Henry 
Ford went bankrupt three times before his car company off the 
ground," he says. 
Remember, Lewis says, "winners fail all the time." 
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For media interviews, contact William Lewis at (513) 229-3704. 
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